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More Than Just A Sign In The Yard

Office Policy on Agency Practice

the Real Estate Alternative, LLC, as a full service real estate brokerage, have established office policy for practice:

the Real Estate Alternative, LLC will practice traditional Seller Agency, as well as Buyer Agency, which may include Limited Agency, when disclosed to both buyer and seller, in writing, and with consent of both parties.

The election of this policy shall allow the Real Estate Alternative, LLC, to conduct business in a method that will offer the broadest possible range of services to our clients, ensuring that they will receive the most options and best service that can be provided.  It allows our office to adapt to you ever changing real estate needs.

the Real Estate Alternative, LLC, will cooperate with Buyers Agents and Sellers Agents equally and without bias and shall advise buyers ad sellers of this policy.  Cooperation splits and Buyer’s agent fees offered by the Real Estate Alternative, LLC, and agreed to by the client, will be advertised via the MLS sheets and disclosed to all MIBOR members and other real estate licensees.

To facilitate the complete understanding of sellers and buyers, all the Real Estate Alternative, LLC, buyers and sellers shall be presented with a copy of this Office Policy, for discussion, review and signature, as follows:

Sellers- at the time of listing.


Buyers- at the earliest appropriate time of personal contact

All exclusive Buyer-Broker relationships shall be documented with a written agreement, which may be on the form approved by MIBOR.  Agency disclosure and notification shall be done in accordance with the practice and customs established by the Indiana Real Estate Commission, MIBOR, and its Multiple Listing Service.
By my signature below, I acknowledge receiving a copy of this document





/






/


Buyer   Seller 


  Date


Buyer   Seller


  Date

Due to recent changes in the real estate industry, current legislation now requires that each brokerage provide in writing, a disclosure of the company’s stated policies on agency relationship.  But perhaps, more importantly, to disclose to all parties, both buyers and sellers of real property, the actual relationship that exists in reference to each potential real estate transaction.  Brokers and Agents, as individual licensees engaged in selling of real estate, are wise to explain agency law issues and provide complete disclosure, whenever there is even a slight risk, that the relationship could be, or appear to be, in conflict or adverse in nature.
